
On the 25th May, 2013 the new Kömmerling 
India production facility at Vadodara, 
Gujarat in India was officially opened 
by Dr. Peter Mrosik, owner and CEO of 
profine Group. The ceremonial opening also 
involved all the staff, existing customers 
and partners, architects, machinery 
manufacturers and hardware companies, in 
what was a prestigious and grand opening.

Presentations highlighting the considerable 
goals and aspirations for the Indian market 
were made by Dr Peter Mrosik and other 
members of the team including Robert 
Thiroff, head of sales area VI, who has 
overall responsibility for India, Sri Lanka 
and Bangladesh. Profine believe that 
the Indian construction market is poised 
for a period of sustained growth and are 
determined to take a lead in the window 
and door sector. Following on from the 
day’s events the evening consisted of some 
light entertainment and the opportunity for 
everyone to enjoy some Indian hospitality.

New Production Facility and Products
Given   the   considerable   long-term
opportunities in India, the profine Group

decided to open an extrusion facility 18 
months ago. Today, this new facility in 
Vadodara in the state of Gujarat, is extruding 
window and door systems from Battenfeld 
extruders with new tooling from Greiner. 

Kömmerling India are already extruding 
Gold Asea, an outward opening 58mm 
casement window and door system, along 
with Orta, a horizontal sliding window 
system, both in white initially. However 
the company will also be offering their 
technically advanced Premiline patio 
door, lift and slide PremiDoor, System 
Pro-Vent, AluFusion and GlassWin 
system for specific projects.

Further extrusion lines will be added 
in 2014 to the 130,000 sq ft facility and 
plans are also afoot to increase staff 
throughout all areas of the business. The 
current sales office is based in New Delhi 
and Farid Khan has spent the last 5 years 
developing sales to the point where a fully 
blown production facility became viable.
 
Customer support and trained staff
There is an existing sales management

team of four based in India and a further 
10 sales representatives will be added over 
the coming months, covering all states 
and will be tasked with the continuation 
of signing up new customers each month. 

To support the field sales activities and 
for specific customer requirements, 
profine have built internal sales and 
technical teams, along with highly trained 
production personnel headed by Christian 
Amling from Germany, who is now living 
in India. It’s an important point to note that 
Kömmerling is already recognised as a 
premium brand and as a market leader in 
India, for PVCu window and door systems. 

Given the excellent shipping links in 
Asia, export markets are already being 
identified and primed to harness the 
production facility to it’s maximum 
potential. However, the challenges will 
be to find manufacturers that can invest 
in capital equipment and in convincing 
architects, developers and construction 
companies with regard to the benefits of 
PVCu against timber and aluminium. 

PVCu - the future for India
It’s already a widely accepted fact in 
India, along with other tropical climates, 
that timber rots, warps and splits and is not 
a long-term solution for glazed products 
in such geographical regions. Aluminium 
is relatively cheap in India, though the 
modern PVCu systems from profine will 

offer specifiers the option of single, double 
or even triple glazing, along with the added 
benefit of more traditional sightlines and a 
warmer feel from the internal face.

Together with key partners and contacts 
the group hope to exploit the considerable 
opportunities in India and other Asian 
markets and believe that this investment 
is one of the most exciting in the last 
decade. The senior management are keen 
to take the opportunity to thank all those 
involved in the project in Germany, India 
and the UK for their wholehearted support 
and commitment in this hugely exciting 
international venture.
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Profine have just opened a new production facility 
in India under the leadership of Farid Khan who is 
the CEO of profine India Window Technology Pvt. 
Ltd. He believes that this is one of the most exciting 
investments in the Indian construction market, which 
is set to be the next major international market for 
PVCu window and door systems. 

profine’s Indian 
Investment
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Dr Peter Mrosik, CEO and owner of profine Group opens the new factory.

Dr Peter Mrosik and Gerhard Schwager, COO profine Group cut the ribbon.



Within the system, there are 3 different 
frame options and the sloping rebate in 
the frame is designed to drain out large 
volumes of water quickly. The system has 
a frame depth of 58mm, though the depth 
will be around 80-88mm once an insect 

screen is installed, either to the internal or 
external face. There are three frame options: 
2 track frame; 2 track frame with fly screen; 
and 2 track frame with a fixed sash.

Both the frames and the sash can be either 
mechanically jointed or welded and the 
co-extruded sash and glazing bead with 
weathereals and gaskets makes for easier 
manufacturing and installation. Like the 
Gold Asea system, the Orta is extruded 
using the Group’s unique and proven 
lead-free compound. 

Murarisetty Nagaraj, Regional Sales 
Manager - Southern India comments: 
“The Orta system is already proven in 
several Asian markets and is the perfect 
product for high rise applications.”

The new Gold Asea product is a dedicated 
window and door system for the Indian 
market. Gold Asea is 58mm deep and has 
been developed for the manufacturing 
of both inward and outward opening 
casement windows, accepting single and 
double glazed units, thanks to two glazing 
bead options. It’s also available in white 
and also in a small number of foiled 
options, to provide for a real wood finish.

Gold Asea has been proven to be easy 
to manufacture with a unique ‘Z’ shaped 
section providing the option for fully 
welded or mechanically jointed transoms. 
The co-extruded ‘J’ shaped glazing 
bead is also easy to install during the 
manufacturing process and also on the site, 
at the installation level.

Thanks to the considerbale investment and 
testing of the system, it has been proven to 
offer impressive levels of performsance in 
even the harshest of conditions including 
the monsoon season, considerable heat 
of the summer and even for mountainous 
regions where snow can become an issue.

How long have you been with 
profine India? 

I have been with profine India 
since 2007, where I started as vice 

president of sales and marketing, with a 
remit to start building the brand in India. 
At this stage we opened up a sales office 
in New Delhi with just 2 members of staff.

Tell us about your previous 
experience in the industry? 

I have over twelve years experience 
in the constructions sector, eight 

of these with the Indian government 
promoting Indian industries and 
manufacturing in overseas markets. I have 
had three years in Dubai operating in sales 
and marketing for a buildings material 
specialist, before returning to the Indian 
government and then starting with profine 
in 2007.  It’s been an interesting journey!

So what have been the big changes 
over the last 3 years? 

Like any rapidly developing 
economy there have been a number 

of changes over the last 3 years. There is 
now certainly an awareness of the ‘Green 
Building’ concept among architects and 
builders, who are also starting to be more 
aware of PVCu as a better material for 
windows and doors.

Energy saving is also a concept that is being 
picked up by consumers as part of a global 
trend and we’ve also seen the emergence 
of new window manufacturers, looking 
to ready themselves for the anticipated 
growth in the market. You can see now 
with a number of overseas investors that 
the Indian market is primed for a sustained 
period of strong growth.

What do you feel are the key 
drivers in the Indian construction 

market at the moment?
 

There are a number of key drivers 
in the Indian construction market 

at the moment including a defined and 
growing real estate sector, which is being 
ignited by the emerging middle class. The 
population is also growing in India, along 
with the development of urban areas and 
increased disposable income from the new

socio-economic groups, including the 
middle class.

What products do you believe 
will make a big impact with 

fabricators and specifiers?
 

We have launched complete 
casement and sliding window 

systems, which we are already extruding 
in the new plant.  These systems have 
been specifically developed for the Indian 
market with valuable feedback from our 
existing customers. 

Furthermore, the introduction of the 
ProVent system into the Indian market is 
also likely to make an impact on sales by 
the fact that it is a smaller system. The re-

designed/simplified reinforcements will also 
help in reducing the initial cost for the fabricators, 
which will make the overall entry costs for new 
business start ups significantly lower.

What does the future hold for 
profine India?

There is a huge potential in the 
Indian market, when you consider 

the substantial growth in the construction 
industry and buoyant forecasts for the 
future. The on-going projects throughout 
the country will also be favourable for 
Kömmerling India and our impressive 
PVCu systems and with the launch of our 
new production facility, we are looking 
forward to grow significantly and make us 
the market leader for many years to come.

The brands have an enviable reputation across 
the globe for product design, quality and 
customer service. Kömmerling in particular 
has always been recognised at the premium 
end of the market and this reflects on the type 
of customers it supplies and in turn their own 
professional approach to the market.

Kömmerling can also lay claim to be one 
of the most environmentally conscious 
brands, supplying window and door 
systems using Greenline, the pioneering 
lead-free PVCu compound and supporting 
this with recycling initiatives in the vast 
majority of international markets.

The PremiDoor system is designed for 
openings up to 5.7metres with just two 
sashes, making for a truly impressive 
opening to any home. The PremiLine 
patio door is suitable for smaller 
openings and also benefits from a 
stylish full length aluminium handle. In 

addition to these two highly impressive 
door systems are several dynamic 
window systems. The GlassWin product 
is a patented solution for structural 
glazing and specifically for the bonding 
of glass to the sash, which offers several 
performance benefits and slimmer 

sightlines, while the AluFusion systems 
provides an external aluminum clip on 
sections that can be powder coated in 
any internationally recognised RAL 
colour, ideal for specifiers.

Name: Farid Khan. 
Job: CEO profine India Window Technology Pvt. Ltd. 
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Kömmerling is a brand within the profine Group, 
along with KBE and Trocal and are one of the 
world’s largest extruders of window and door 
systems, operating across 26 different countries.

Away from the standard offerings of the Gold Asea and Orta systems, 
Kömmerling India is also able to offer a range of technically advanced systems.

Who are Kömmerling? A range of technically advanced 
special systems

profine Group, an international leader in PVCu window and door systems.

Farid Khan, CEO profine India Window Technology.

New Gold Asea system.

Kömmerling has proven itself across 26 countries 
worldwide for product and material innovation. 
This means that not only does the German pioneer 
design some of the most advanced and capable 
window and door systems, but they have also 
developed what they believe to be the finest lead-
free PVCu compound, branded as Greenline.

Sliding sash windows are not just specified in Asia, 
but also in other parts of the world where insect/
mosquito nets are a necessity, either on the inside 
or on the outside of the window. The Orta Sliding 
Window is already very successful in China and 
other Asian markets and we believe that it will see 
similar success in India too.

Kömmerling’s All Gold 
Asea System

The Orta Super
Sliding System

Kömmerling India News Kömmerling India News

Orta horizontal sliding window.

Create some thing unique with
Kömmerling’s range of special systems.
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The advertising campaign will include 
consumer advertising in Better Interiors, 
Better Homes and Gardens and Ideal 
Home and Garden. They will also include 
a specific campaign to specifiers in 
Indian Architect & Builder, Insite and 
Architecture Time Space & People, along 
with inclusion in Builder’s Association of 
India Member’s Directory 2013.

In addition, Kömmerling India will be 
exhibiting at a number of exhibitions and 
fairs as shown on this page under ‘Dates 
for Your Diary’, so it would be great to 
see all those involved and interested in 
Kömmerling products at one of these events. 

Kömmerling India have also registered with 
JustDial.com and Indiamart.com, to help 
generate consumer leads, which will be fed 
back through the existing customer base. 
The company will also be interacting and 
participating in a number of seminars and 
conferences with Architects Associations 
in different cities across the country, to help 
spread the word about their impressive 
product range and new manufacturing facility.

On a final note Kömmerling India is keen 
to see some installation shots of their 
products, which could be featured in future 
marketing activities. Pictures should be 
sent to amir.hashmi@profine-group.com.

Given the considerable investment in the new factory and in extending the existing sales team, Kömmerling 
India have implemented a marketing campaign that’s set to capture the imagination of major construction 
companies, architects and developers for high rise residential dwellings and homeowners with private villas.

A big marketing push
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Dates for your diary Your sales team
ZAK World of Windows Conference Series
September 2013 - Pune, November 2013 - Hyderabad, November 2013 - New Delhi.

27th -29th September 2013  Sri Lanka Windows & Doors International Expo 2013
Hall-A, Stand No. A-2, BMICH, Colombo, Sri Lanka. Organized by Futurex Trade Fair 
& Events Pvt Ltd. 

8th-10th November 2013  ACETECH-2013 Bengaluru
Bangalore International Exhibition Centre. Hall 2 Stand No.B-13.

5th-8th December 2013  ACETECH-2013 New Delhi
Pragati Maidan, New Delhi. Hall 12 Stall No. D-10.

12th-15th December 2013  ZAK Doors & Windows Expo 2013
MMRDA Exhibition Centre, Bandra-Kurla Complex, Mumbai. Stall No.DP3.

Murarisetty Nagaraj 
Regional Sales Manager - South (India)
Bengaluru  +91 9740277446   murarisetty.nagaraj@profine-group.com

G.K. Sivakkumar 
Regional Sales Manager - South - II (India)
Chennai  +919444063903   gk.sivakkumar@profine-group.com

Amir Jamal Hashmi
Regional Sales Manager - North & Central (India)
New Delhi   +91 9818055771   amir.hashmi@profine-group.com

Anirban Basu
Regional Sales Manager - East (India)
Kolkata   +91 9007164444   anirban.basu@profine-group.com

Kömmerling Adverts.


